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Joe Roberts is an inspirational example of
overcoming adversity and managing change. In
1989 he was living under a bridge as a homeless
skid row street person. Today he is an author, CEO
and internationally sought after professional
speaker who motivates and inspires audiences
worldwide.

Today, Joe delivers his keynote messages at
conferences, conventions and special events,
teaching people how to Profit from Adversity. How
anyone can tap into the unconquerable power of
the human spirit and rise above.

The most effective leaders in society are those rare
individuals who can inspire their audience with a
passion that can only come from personal
experience. As the President and CEO of an
extremely successful multimedia company, Joe
Roberts has faced and overcome key business
challenges, which confront every modern
organization.

Joe’s business solutions have made millions of
dollars for his clients, across a variety of business
sectors. It is from this experience that Joe draws
when addressing Fortune 500 companies, boards
of trade and professional associates internationally.
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Does change really happen in an instant? Why do some people achieve more than others? How can

From Skid Row to CEO

"YES | CAN"

One Day to Change Your Life Forever

How to change anything in your life starting today.
©oos

focusing create the results you want out of life?

Creating a laser-focused vision is the idea behind this session. All great tasks and accomplishment
began on a day just like this one. Joe will show you how to develop a plan to reach your goals, uncover
and revisit your deepest hopes, dreams and aspirations. You will develop the tools necessary to create

and build your ideal life based on your beliefs and values.

You will leave with the understanding of how to:

Significantly increase your productivity at work and play
Set real goals that will motivate and inspire you

How to change your life instantly

Take responsibility for where you want to go in life
Eliminate the negative influences in your life

CEO KEYNOTES

The 7 Secrets to Scientific Selling
How to sell more, work less and build customers for life.

Do
What are the four core elements necessary to conduct any sales process?
What are the most common mistakes made by salespeople today?
How much would you pay to get an accurate sales forecast?
How can you build customers for life?
There is a science to selling and Joe Roberts knows the formula.

Having led a company through an 800% grow over four years, he teaches the scientific process and
tools necessary to succeed.

Participants will leave with tools that can be applied immediately to shorten sales cycles, eliminate
wasted time, make less calls while converting more deals and build customers for life.

In this program you will learn from him how to:

Stop selling and start solving

Avoid the mistakes made by 80% of all salespeople

Learn how to identify true opportunities from the “Time Burglars”
How to effectively track and manage a sales pipeline

How to build customers for life

Becoming a Hero in the Age of Celebrities




